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When is it time to talk with your 
parents about their finances? Now. 
Such conversations are difficult even 
in the best of situations, so they 
often are postponed. Adult children 
are uncomfortable broaching the 
subject for fear of appearing control-
ling or greedy. And parents do not 
want to surrender their privacy. They 
also may have inserted estate-planning 
language that might surprise, and 
upset, beneficiaries; and they want 
to avoid a confrontation. 

Regardless of each side’s sincere 
reasons for delaying the discussion, it 
is important for adult children to talk 
with their parents before estate plans 
are set in motion, due to either death or 
incapacity. There are, however, indica-
tors of the most critical times to engage 
your parents in a financial discussion. 

Do your parents have health con-
cerns? If one or both are in declining 
health, it is time to start the conversa-
tion. If your dad, for example, has 
been in charge of family finances for 
decades but now is showing signs of 
dementia, financial safeguards need 
to be discussed. 

Are your parents being stalked by 
financial predators? Your mother 
mentions receiving phone calls from 

gold/silver salespeople or gas and oil 
partnership agents. A person who reg-
ularly deals with finances may be capa-
ble of handling such calls, but what 
about the surviving spouse?

Does each parent understand the 
full financial picture? Often the need 
to make financial decisions comes 
when a crisis strikes. Yet neither you 
nor your parents can afford to handle 
such circumstances unprepared. Every-
one needs to know what plans are in 
place and what actions to take if a 
parent is incapacitated. 

Once you’ve decided to have the 
talk, there are ways to make it easier 
and more productive.

Find a neutral setting. A financial 
discussion with your parents and, if 
appropriate, other family members, is 
less threatening when it is in a neutral 
setting. The location can help set the 
stage for a new approach to money 
discussions and preempt the emer-
gence of old conflicts or complaints. 

Recognize and acknowledge your 
parents’ emotions. Your parents worked 
hard their entire lives and have no obli-
gation to divulge financial details to 
you. Finally doing so represents a 
major loss of control. Be patient and 
allow your parents to explain why they 

made certain decisions, even if that 
explanation doesn’t seem germane. If 
they need to tell you the story of open-
ing their first joint bank account at the 
downtown branch in 1957, let them.

Take advantage of financial advi-
sors. You may buy yourself some time 
if your parents have qualified financial 
advisors and a solid plan in place. In 
these cases, there may be no immedi-
ate need for you to get involved. But 
when it is time to talk finances, it also 
is time to bring those advisors into 
the discussion.

Advisors can explain the technicali-
ties of why parents set up trusts or 
other entities. Parents may not have 
understood in the first place, or may 
have forgotten, over time, why things 
were done a certain way.

Advisors can act as a neutral third 
party, helping ease any conflict among 
family members. They also may be 
able to deliver tough news to beneficia-
ries without emotional complications.

Advisors can help determine how 
your parents’ estate plan affects your 
own estate plan. 

In short, advisors can help you and 
your parents negotiate this difficult, 
but crucial, phase of your family’s 
financial life. 

When is it time to engage your 
parents in a financial discussion? 
By Darby Armont

Richard P. Slaughter Associates Inc.
Darby Armont, MBA, CFP®, CFA, Vice President

Dallas—Austin,TX     Leading Wealth Advisor
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.What makes a good 

wealth advisoR.. .

The ability to communicate 
a complex financial plan in a 
meaningful and actionable way

“Regardless of each side’s 
sincere reasons for delaying 
the discussion, it is important 
for adult children to talk with 
their parents before estate 
plans are set in motion, due 
either to death or incapacity.”
—Darby Armont

What I ’m reading now…

The latest mystery by Lee Child, 
Michael Connelly or Laura Lippman 

If I  weren’t a wealth 
advisor, I ’d be…

The owner of a nursery 
specializing in native  

plants and trees
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Assets Under Management 
$350 million (as of 11/30/13)

Largest Client Net Worth 
$20 million

Minimum Fee for Initial Meeting  
None required

Minimum Asset Requirement   
$500,000 (investment services)

Website  www.slaughterinvest.com

Compensation Method  Asset-based and hourly fees

Professional Services Provided 
Planning, investment advisory and money management services

Primary Custodians for Investor Assets  Charles Schwab & Co., Pershing, a 
BNY Mellon Company and TD Ameritrade

Association Memberships 
CFA Institute, CFA Society of Austin, Financial Planning Association,  
The National Association of Personal Financial Advisors 

Email  darby@slaughterinvest.com

About Richard P. Slaughter Associates
Richard P. Slaughter Associates is a leading wealth management and financial planning firm which 
specializes in working with high net worth individuals, entrepreneurs and families. Slaughter Associates 
cultivates a comprehensive financial relationship with its clients by delivering expertise in financial planning 
and asset management and coordinating with tax, insurance and estate professionals. The result is a holistic 
approach that is unique in a financial industry that is often segmented and outsourced. By committing to 
these important components, Slaughter Associates charts a path to reach the individual financial goals of 
its clients. Founded in 1991 in Austin, Texas, by Richard Slaughter, Slaughter Associates is one of the original 
fee-based firms in the nation. With offices in both Austin and the Dallas-Fort Worth Metroplex, Slaughter 
Associates has been recognized by NABCAP as a Premier Advisor and given Exemplary status for expertise 
in personal risk management.

Richard P. Slaughter Associates Inc.      13809 Research Blvd., Suite 905, Austin, TX 78750      512.918.0000 

How to reach Richard P. Slaughter Associates 

You can reach any member of our team at 512.918.0000.  
We look forward to speaking with you.
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the evolution of financial intelligence

R E P R I N T E D  F R O M

®

Richard P. Slaughter Associates, Inc. is featured in Worth® 2014 Leading Wealth Advisors™, a special section in every edition of Worth® magazine. All persons and firms appearing in this 
section have completed questionnaires, have been vetted by an advisory group following submission by Worth®, and thereafter paid the standard fees to Worth® to be featured in this section. 
The information contained herein is for informational purposes, and although the list of advisors presented in this section is drawn from sources believed to be reliable and independently 
reviewed, the accuracy or completeness of this information is not guaranteed. No person or firm listed in this section should be construed as an endorsement by Worth®, and Worth® will not be 
responsible for the performance, acts or omissions of any such advisor. It should not be assumed that the past performance of any advisors featured in this special section will equal or be an 
indicator of future performance. Worth®, a Sandow Media publication, is a financial publisher and does not recommend or endorse investment, legal or tax advisors, investment strategies or 
particular investments. Those seeking specific investment advice should consider a qualified and licensed investment professional. Worth® is a registered trademark of Sandow Media LLC.  
See “About Us” for additional program details at http://www.worth.com/index.php/about-worth.

Darby Armont, MBA, CFP®, CFA 
Vice President

Richard P. Slaughter Associates, Inc.
13809 Research Blvd., Suite 905

Austin, TX 78750
Tel. 512.918.0000

darby@slaughterinvest.com
www.slaughterinvest.com


