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What do you do with sudden wealth?

By Brooks Slaughter

Your dream has come true. You have
suddenly come into a substantial sum
of money. Now what?

The complications of sudden wealth
can threaten a windfall’s security. The
way you achieve wealth also can sig-
nificantly affect how you approach
your financial goals and manage your
investment strategy.

SUDDEN WEALTH SOURCES
Wealth often arrives without warning
through inheritance or life insurance
proceeds. A more planned, albeit still
sudden, route to wealth is through the
sale of a business or liquidation of a
large stock position.

In each case, the windfall can dra-
matically change your level of wealth
or liquidity, introducing both problems
and opportunities.

You now must deal with signifi-
cantly different budget, cash flow,
investment management, asset pro-
tection and tax- and estate-planning
concerns. How much can you spend?
How do you protect your new wealth?
If the windfall will allow you to retire,
what do you do with your newfound
time and energy? How will your spouse
react to this new life?

Both you and your current advisor
may be challenged by these new finan-
cial considerations.

EMOTIONAL ISSUE
Sudden wealth also often evokes emo-
tional responses.

An inheritance or life insurance
payout often follows a loss and creates

expectations for decisions by you dur-
ing a time of mourning and adjusting
to a new life without your loved one. If |
the person youve lost was your |
spouse, and he or she managed your
finances, you may not have sufficient

investment or business experience to
deal with the finances.
Even when you are in more control,

such as selling a business or liquidating

alarge holding, you face new challenges.

In addition to being nervous about giv-

ing up control of your business, you

must now invest the proceeds. You may
be extremely knowledgeable about the |
specific industry where you spent much
of your career, but now you are essen-

tially starting over in managing the

windfall.

IMPLEMENT A STRATEGY

A wealth-management strategy can |
help ease the practical and emo- |
tional anxieties that arise from sud- |

den affluence.

First, move deliberately. Your emo-

tions may be influencing your actions.
Take time to reconcile them before
going forward. During that process,

don’t make any major financial |
changes. Rushed transactions, such as |
building a multi-million-dollar dream |
home, investing in your nephew’s
“great idea” for a business or taking

delivery of funds in your own name are
often costly and irreversible.

Next, seek professional help for
your newfound wealth.

Find an advisor—this may or may not
be your current counsel—with the cre-
dentials and experience of working
with people with your new level of
wealth. Seek advisor recommenda-
tions from those who acquired wealth
in a similar manner and who have had
success in maintaining and growing it.

Look for a fee-only financial plan-
ner, preferably a certified financial
planner™ professional who is not com-
pensated for recommending certain
products or making referrals. Your
financial planner also should be part
of a cohesive team that includes an
investment manager, CPA, estate-
planning attorney, insurance special-
ist and any other professionals
necessary for your situation. We have
found that it is best when team mem-
bers do not all work for the same com-
pany, but do communicate well with
one another.

Finally, find an advisor who is willing
to help you understand your sudden
wealth and to be a committed teacher.
Our experience has shown that edu-
cated clients working in concert with
financial advisors can help better
ensure that the suddenly realized
dream of wealth remains a reality. ®
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“The windfall can How to reach Richard P. Slaughter Associates
dramatica"y Change You can reach any member of our team at 512.918.0000.
your level Of Wealth Or We look fOI’WGI’d to speaking with you.

liquidity, introducing

both problems and

opportunities.”

—Brooks Slaughter

MY MOST
INFLUENTIAL
PROFESSOR...

My undergraduate
professor in electrical
engineering, who
encouraged a lifetime
of learning. His favorite
quote was, “If you aren't
growing, you're dying.”

MY FAVORITE SPORTING
EVENT OF ALL TIME...

The 2006 Rose Bow! game
between the Texas Longhorns
and USC Trojans. The
atmosphere and incredible
finish combined for a once-in-
a-lifetime experience.

About Richard P. Slaughter Associates

Richard P. Slaughter Associates is a leading wealth management and financial planning firm, specializing
in working with high net worth individuals, families and businesses. Slaughter Associates cultivates a
comprehensive financial relationship with its clients by delivering expertise in financial planning and asset
management and by coordinating with all financial service providers such as tax, insurance and estate
professionals as well as administrators and record keepers to retirement plans. The result is a holistic approach,
unique in a financial industry that is often segmented and outsourced. By committing to each of these important
components, Slaughter Associates charts a path to reach the individual financial goals of its clients. Founded in
1991 in Austin, Texas, by Richard P. Slaughter, Slaughter Associates is one of the original fee-based firms in the
nation. Through its subsidiary, RPS Retirement Plan Advisors, Slaughter Associates works with corporate clients
by providing 3(38) fiduciary services, which help mitigate risk for plan sponsors and secure retirement readiness
for employees. With offices in both Austin and the Dallas-Fort Worth Metroplex, Slaughter Associates has been
recognized by the National Association of Board Certified Advisory Practices as a Premier Advisor and has been
given Exemplary status for expertise in personal risk management.

Assets Under Management
$350 million (as of 1/31/14)

Compensation Method
Asset-based and hourly fees

Largest Client Net Worth
$20 million

Minimum Fee for Initial Meeting
None required

Professional Services Provided
Planning, investment advisory and money management services; 3(38)
fiduciary advisor

Minimum Asset Requirement
$500,000 (investment services)

Primary Custodians for Investor Assets
Charles Schwab & Co., Pershing and TD Ameritrade

Website
www.slaughterinvest.com
www.rpsplanadvisors.com

Richard P. Slaughter Associates Inc.

Association Memberships
Financial Planning Association, The National Association of Personal
Financial Advisors

13809 Research Blvd., Suite 905, Austin, TX 78750

Email brooks @ slaughterinvest.com

512.918.0000
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Richard P. Slaughter Associates, Inc. is featured in Worth® 2014 Leading Wealth Advisors™, a special section in every edition of Worth® magazine. All persons and firms appearing in this

section have completed questionnaires, have been vetted by an advisory group following submission by Worth®, and thereafter paid the standard fees to Worth® to be featured in this section.
The information contained herein is for informational purposes, and although the list of advisors presented in this section is drawn from sources believed to be reliable and independently
reviewed, the accuracy or completeness of this information is not guaranteed. No person or firm listed in this section should be construed as an endorsement by Worth®, and Worth® will not be
responsible for the performance, acts or omissions of any such advisor. It should not be assumed that the past performance of any advisors featured in this special section will equal or be an
indicator of future performance. Worth®, a Sandow Media publication, is a financial publisher and does not recommend or endorse investment, legal or tax advisors, investment strategies or
particular investments. Those seeking specific investment advice should consider a qualified and licensed investment professional. Worth® is a registered trademark of Sandow Media LLC.
See “About Us” for additional program details at http://www.worth.com/index.php/about-worth.




